
welcome to the
new family

VOLVO CONSTRUCTION EQUIPMENT MAGAZINE 
FEBRUARY 2006 ISSUE 18

Inside Track:
We talk to Dave Ross from Volvo Motor Graders

Globetrotting:
We visit lively Seoul 

Extreme Volvo:
Moving mountains in Italy

Also: Product information, job reports and much more…

PLUS

VOLVO 
CE AD



1V O L V O S P I R I T

PARTNER 
AD

In this first issue of 2006 we are delighted to present you with another mixed bag of
diverse features including a report on how our special competition winners fared on their
trip to Spain for the launch of the Volvo Ocean Race. The four-day excursion to the
ancient port of Vigo on the country’s north western coast was a hugely enjoyable success
for all involved, and it was thrilling to be there to witness the seven boats set out on the
world’s most grueling yacht race.

The issue also includes an in-depth article about the totally new range of Volvo motor
graders, as well as an interview with Canada’s Dave Ross, who tells us the story of this
highly ambitious project. In “Extreme Volvo”, we travel to a region of Tuscany, Italy, rich in
granite and a highly sought-after form of sandstone, to see how the giant blocks of stone
are extracted.

Tony Lawrence travels to the Picardy region of France to hear about the challenges
involved in trying to process the sugar-beet harvest within a 100-day time limit. In the
Globetrotting feature we profile the Korean capital Seoul, another city that has been
undergoing a radical facelift in recent years. Brian O’Sullivan pays a visit to the Basque
city of Bilbao, where planners are improving the city’s transport links with a series of
tunnels through the surrounding mountains. 

Across the other side of the Atlantic, Joe Hanneman visits a family-run materials business
supplying some of the world’s biggest construction contractors operating on the high
plains above Dallas, Texas. In our regular general interest piece, Niall Edworthy tracks the
fascinating history of snowboarding, a booming multi-million dollar leisure activity that
started life in the form of a cafeteria tray and a homemade Christmas present.

We hope you enjoy the 18th issue of the magazine!
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Volvo CE Welcomes a
New Family into the Fold

Volvo Spirit’s Editor explains

MORE PRECISION AT YOUR FINGERTIPS

Volvo CE’s BL71 and BL70 backhoe loaders are now
available with new Excavator Pilot Controls. Sited on fully
adjustable control columns, the comfort-grip joystick allows
for precision operation with minimal effort for all backhoe
functions, including the extendable dipper (when fitted). 
To extend the dipper, the operator simply pushes the roller
switch integrated into the joystick.

Additionally the models have a loader pilot control allowing
the operator to open or close the loader bucket, select

forward or reverse and kick down the selected Powershift
speeds. It puts all loader functions in one hand.

The BL71 and 70 can also be fitted with a new loader
attachment bracket. A hydraulic lock enables the machine to
make full use of a wide range of front-end buckets and
attachments, without manual changeover.

Find out more about these backhoe loaders: contact your local
dealer or visit: www.volvoce.com
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he new range is also a testimony to the success of
the company’s Voice of the Customer program, as
Volvo has sought the opinions of their grader

customers and users around the world and then
incorporated their requirements and suggestions into the
new design. The result is a state-of-the-art range of graders
offering even higher productivity, greater user-friendliness,
reliability and ease of service. 

Built on two distinct but integrated platforms, there are
seven models in all, including two all-wheel drive machines.
The first four models are fitted with the 7.2 liter D7 Volvo
engine, while the larger three use the 9.4 liter Volvo D9
engine, both generating high torque at low engine speeds.
The engines feature the highly regarded Volvo Advanced
Combustion Technology (V-ACT) so they run cleanly and
don’t need the service requirements of additional equipment
or after-treatment of exhaust gases. All models have three
power ranges as standard, which helps to optimize
performance and enhance fuel efficiency by matching the
power of the engine to the application in hand.

The new graders offer greater accuracy of control and
enhanced performance that results in more ‘one pass’ finishes,
thereby improving productivity and saving on costs. This is
achieved in a number of ways. Firstly, wide stance blade lift
cylinders, coupled with a low angle side shift cylinder, provide
the most stable grading platform in the industry. Proportional
Demand Flow (PDF) intelligent load sensing hydraulics,
meanwhile, together with a powerful twin-gear, direct drive
circle turn system, combine to create a precise, instantly
responsive earthmoving tool. It also provides high strength 
to hold or turn the moldboard smoothly while moving under
full load.

The productivity of a motor grader lies in its ability to
translate engine power into traction and control. The
transmission is central to this capacity and with the G900
range, operators will benefit from Volvo’s totally new and own
designed HTE840 transmission which offers three different
modes: selectable Manual and the optional Autoshift and
Travel. With Autoshift, the operator selects the target gear and
the transmission then shifts automatically through turns and

IT SAYS SOMETHING ABOUT THE

CONFIDENCE THAT VOLVO

CONSTRUCTION EQUIPMENT HOLDS IN

ITS DESIGNERS WHEN IT ALLOWS THEM

TO WIPE CLEAN THEIR DESIGN BOARDS

AND CREATE A WHOLE NEW PRODUCT

FAMILY FROM SCRATCH – EVEN MORE

SO WHEN THE EXISTING RANGE IS

CONSIDERED BY MANY OWNERS AS

THE STANDARD-BEARER IN ITS FIELD.

THAT IS PRECISELY WHAT VOLVO HAS

DONE WITH THE TEAM BEHIND ITS NEW

G900 RANGE OF MOTOR GRADERS.

grades as and when required. The shuttle shift feature aids
quick, simple duty cycles by allowing the operator to shift
between selected forward and reverse gears in a single smooth
motion without clutching or pausing, thus greatly reducing
operator fatigue as well as shortening cycle times. Autoshift
comes as standard on the Volvo exclusive HTE1160
transmission – the industry’s first 11 speed grader drive train.
With 11 forwards and six reverse speeds, the optional
HTE1160 transmission gives greater control at low speeds,
more efficient travel at high speeds and more precision in
normal working speeds. Such control also pays dividends when
it comes to fuel economy as the engine can be operated at its
most economical rpm.

The frame helps to ensure structural rigidity while the
design of the full perimeter rear frame protects the power train
from load stresses created by side and rear attachments. The
overall structural design concentrates on placing its power and
weight to maximize blade down force and drawbar pull rates.
At the rear, Volvo APR70 and APR90 planetary reduction axles
reduce loading on tandem chains and deliver both power and

T THE PRODUCTIVITY OF A MOTOR
GRADER LIES IN ITS ABILITY TO
TRANSLATE ENGINE POWER INTO
TRACTION AND CONTROL
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INSIDE
TRACK

NIALL EDWORTHY spoke to Dave Ross from Volvo Motor Graders
Photography: Claus Andersen

traction to the ground efficiently. To match grader
performance with tractive conditions, an operator can lock or
un-lock the rear axle differential with a simple ‘flick of a
switch’.

The front axle has a high center ground clearance, a sharp
steering angle and a minimum of components to minimize
maintenance. In fact, there is no daily greasing or weekly
servicing of the G900 range, with an optional 500-hour engine
oil change interval and extended hydraulic fluid change
intervals. Even fuelling is easy, with access at ground level,
while sight glasses and level sensors take care of the rest.
Volvo’s well-established Contronics electronic monitoring
system has been expanded in the G900 family, allowing 
25 grader functions to be analyzed.

The two All Wheel Drive (AWD) models in the range
offer three distinct operating modes: a powerful six-wheel
drive, an efficient four-wheel tandem drive and a ‘front-
wheels-only’ Creep Mode which is ideal for precise fine grade
applications. The operator has 16 selectable levels of aggression
to match AWD performance to the task at hand for ultimate
control and productivity.

The operator environment of the G900 range meets the
high standards of safety, comfort and ease of use that has
become a signature of the Volvo range. Designed with
significant input from the operator, the cab features large
glazed areas which allow commanding forward, rear and
downward views, which is enhanced by six interior and
exterior mirrors. As soon as the cab door opens, the steps and
handholds are illuminated automatically for safer entry and
exit, while the low-noise, low-vibration cabin is pressurized
and has two large capacity filters to maintain a constant flow
of clean air. All essential operator controls are mounted on a
slide-and-tilt adjustable center pedestal. Low effort pedals and
short throw levers also help reduce operator fatigue.

In short, the new G900 family of Volvo Motor Graders sets
a new standard in grading performance and productivity.
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y the time you read this, the first
graders of the new G900 range
will have just started to roll off

the production line at Goderich,
Canada, triggering a smile on the face
of Dave Ross as wide as Lake Ontario.
Those first machines are the end
product of a development adventure in
which the Volvo design team, headed
by Dave, took the radical decision to
rip up all the existing templates and
textbooks and build a remarkable new
family of machines from scratch. Ross,
who refers to the new graders as ‘my
babies’, says the launch is one of the
proudest and most emotional
moments in his 25-year career. 
“The other day I said to my team
‘Gentlemen, enjoy and savor these
days because most of you will be very
lucky if you get another chance to do
this again in your lives – to design and
produce a range of machines from the
ground up.’” 

In truth, it is not so much pride in
the machines he feels as pride in the
team of 50 or so individual characters
he put together for the project. “I’ve
always loved working with other people,
working in teams,” says Ross. “It’s
probably because from a very young age
I was handed the responsibility of
running the family farm, and I have
always enjoyed making decisions, and
managing and working with others. I
find it highly rewarding to find the right

‘home’ for the right person inside the
company. I love to see people shine; it’s
one of the highlights of my job here.”

“So long as you have the right
people in the right places, as well as the
right processes in situation, and you
have a clear vision of what you want to
achieve, then your job as a manager is
easy – in theory! I try and simplify
everything I do, reduce it to its most
elementary because then you have the
greatest clarity. My own vision, or
philosophy if you like, is very simple:
just give the customers want they want.
That way you can’t go wrong. To give
the customer what he or she wants, you
have to ‘know’ what he wants. That’s
why the Customer Clinics I introduced
here when I came back to the company
in 1993 are just about the most
important aspect of what we do. You
need a direct link with the people on
the machines in the frontline.”

People and machines have been the
big story of Dave’s life since he grew up
on the fruit farm in southern Ontario –
virtually the southernmost point in
Canada – harvesting apples, cherries,
plums and peaches. Daily life was spent
driving or tampering with tractors, farm
machines and motorbikes. His mother
and father, 69 and 71 respectively, still
like to ride out on their motorbikes
every day, weather permitting. “They are
bike nuts, my folks, and it’s probably

THE YEAR 2005 IS ONE THAT DAVE ROSS IS

UNLIKELY TO FORGET IN A HURRY. WITHIN THE

SPACE OF A FEW MONTHS, THE VICE PRESIDENT

OF ENGINEERING OF VOLVO MOTOR GRADERS IN

GODERICH, ONTARIO, BECAME A GRANDFATHER

FOR THE FIRST TIME, RE-MARRIED, TOOK UP

GOLF AND THE GUITAR – AND STILL FOUND TIME

TO OVERSEE THE FINISHING TOUCHES TO THE

LAUNCH OF ONE OF THE MOST AMBITIOUS

PROJECTS IN THE HISTORY OF THE COMPANY. 

B

“ I TRY AND SIMPLIFY EVERYTHING I DO AND
REDUCE IT TO ITS MOST ELEMENTARY BECAUSE
THEN YOU HAVE THE GREATEST CLARITY”
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down to them that motorcycles are one
of my own great passions too. I’m the
proud owner of a Harley Davidson
Road King and my wife Pam and I both
love to head out on the road.”

Good engineers are thick on the
ground in the southern Ontario region,
which boasts a long history of heavy
industry and manufacturing. Ross went
to school at Waterloo, one of the top
five universities in North America for
engineering, where he enrolled on a 
‘co-op’ Bachelor of Science degree
course which combines study with paid
work experience. “I did a co-op course
not for the experience, but for the
money because I was just a poor farm
boy with no cash!” laughs Ross. “One of
the part-time jobs I had while studying
was with Champion, this very company
that Volvo CE bought in 1997. It was
funny that when I came back to Volvo
as a Vice President in 1993, the two
guys who originally took me on as a
student were now working for me and
they joke with me today to be careful
when I hire new students!”

After graduating, Ross took a
permanent job with Champion before
moving to Winnipeg to join the bus

company Flyer where he was appointed
head engineer at the youthful age of 29.
He spent 10 years in Bus Design taking
him from Winnipeg to Holland and back
to Ontario before returning to the Volvo
fold in Goderich. For the past four years,
Ross has been the driving force behind
the new G900 range of motor graders,
which has caused such a stir of
excitement throughout Volvo
Construction Equipment and the
construction equipment industry as a
whole. Dave feels that the G900 design
is much more than just a new motor
grader, it is truly a machine that reflects
the Volvo brand and what it stands for.
One of the most interesting features of
the project has been the incredibly
rigorous new testing method called
Reliability Growth (RG), which Ross
and his Team have introduced and which
has proved so successful that it has been
taken on board by the rest of Volvo CE.
In short, the RG method at Motor
Graders is a multi-phased process which
involves running a number of prototype
machines for 20 hours a day, seven days
a week for roughly 3 months in each
phase. They then discover what
problems occur, fix them and then
repeat the process a further three times
until the machine has been pushed to

the very limit. As a result, a total of 15
machines will pass through four phases
of field testing before the first grader
ships from the factory. With each RG
Phase they have been able to “grow” the
reliability of these new machines beyond
the level of current product, which
today, has a very good track record.

Away from work, Ross’s hobbies and
pastimes have recently been undergoing
a transformation almost as radical as the
design of the new motor grader range.
“Pam and I both turn 50 within five
days of each other this March and I’m
afraid my body isn’t what it used to be,”
says sports-mad Ross. “Last night I
played basketball, my favorite sport, but
I’m feeling very sore as I speak to you
today. From now on, my new game is
golf, which is a little gentler but just as
competitive. Golf is the theme for 2006
and Pam and I will start by spending a
golfing vacation in the Dominican
Republic. My golf is certainly better
than my guitar playing, that’s for sure.
I have always loved music and I was
delighted when Pam gave me a very
beautiful guitar for our wedding in
August. Unfortunately, the noise I’ve
been making with it so far isn’t quite 
as beautiful!”

“ONE OF THE MOST
INTERESTING FEATURES OF
THE PROJECT HAS BEEN THE
INCREDIBLY RIGOROUS NEW
TESTING METHOD CALLED
RELIABILITY GROWTH” Moving Mountains Italian-style

Text and photography by HEIKO SCHWINDT

EXTREME VOLVO



t is not possible to walk through streets and piazzas
of the great cities and towns of Italy today without
marveling at the architecture and craftsmanship on

display. You cannot have great architecture, however,
without good materials and good craftsmen, and in
Italy they have been fortunate to enjoy an abundance
of both down the centuries. The skills of those
traditional artisans are still very much in evidence
when you visit the Firenzuola region of Tuscany
where there are great deposits of granite and ‘Pietra
Serena,’ a highly versatile and durable form of
sandstone. Products hewn from both stones are
used throughout Central Italy – and beyond – in
new construction, the restoration of old buildings
and monuments, indoor flooring and the re-
paving of ancient streets and squares. 

IF PEOPLE WERE ASKED TO

NAME ONE COUNTRY IN THE

WORLD THAT IS CELEBRATED FOR

ITS STYLE AND ELEGANCE ABOVE

ALL OTHERS, IT IS A REASONABLE

BET THAT ITALY WOULD BE THE

MOST POPULAR ANSWER. WHETHER

IT’S IN THE FASHION OR AUTOMOBILE

INDUSTRY, IN ARCHITECTURE OR THE

VISUAL ARTS, THE ITALIANS HAVE

SHOWN A FLAIR FOR CREATIVITY THAT

FEW OTHER NATIONS HAVE BEEN ABLE

TO MATCH. FROM THE CLASSICAL

SIMPLICITY OF THE BUILDINGS OF

ANCIENT ROME, THROUGH THE MASTER-

PIECES OF THE HIGH RENAISSANCE TO

THE SLICK SPORTS CARS AND HAUTE

COUTURE OF THE MODERN PERIOD, 

ITALY CAN BOAST A RICH HERITAGE IN

ALL AREAS OF DESIGN.

I
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Il Casone, an expanding company with 42 employees based
in Firenzuola, is one of the biggest producers of Pietra Serena
in Italy. Founded in 1962 by four men from well-known
stonemason families in the region, the company strives to
combine traditional working practices with state-of-the-art
technology. Pietra Serena was the most commonly used stone
for paving towns in Italy during Medieval times and the
Renaissance period, and Il Casone is playing its part in
maintaining the country’s cultural legacy by providing the
materials for ongoing renovation work in the area.

The reputation of Pietra Serena stone, however, travels far
beyond Tuscany and the borders of Italy. Il Casone, for
instance, exports more than 20% of what they produce, and

the company recently sealed a five-year contract with Apple
Computers. Over 300m2 (3200ft2) of the stone is currently
being shipped each week for the interior paving of more than
300 of the company’s shops all over the world. The use of the
neutral gray stone is intended to underline Apple’s easy-to-use
and stylish design philosophy.

Although the stone ends up being applied in some highly
decorative settings, shifting the giant slabs of stone from the
quarries of Firenzuola is an altogether different task involving
extreme effort by man and machine. Power, reliability and
efficiency are what operators need from their machines to
carry out this exacting work, hour after hour, day after day.

V O L V O S P I R I T12
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100-DAY

“We use the Volvo EC360B NLC crawler excavator to
extract and move the rock after blasting,” explains Alberto
Bartolomei, owner of Il Casone whose turnover exceeded 
10 million euros in 2004. “Low fuel consumption, easy
maintenance and huge power have made the machine very
popular with our operators,” he adds. The EC360B NLC’s mix
of a six-cylinder turbo-charged Volvo engine, ready to develop
184kW at 1700 1/min combined with a breakout force of 
209 kN provide the power needed to move the Pietra Serena
stone blocks which can weigh up to 20 tons.

The work requires not only a very skilled operator but also
special equipment. To cope with the extremely demanding
conditions in which they are working, the EC360B NLC is
equipped with an ME boom and a special 2.1m3 (2.75yd3)
Hardox 400 bucket with Esco teeth. “This is especially
important in the really tough applications that we use the
machine on,” explains Marcello Nicolai, one of Il Casone’s
operators. “What I noticed first was the excellent
controllability of the Volvo excavator. As I’m working eight
hours every day of the week, I especially appreciate the
spacious and comfortable cab!” 

After the Volvo excavator has separated and moved the
blasted rocks, the stone blocks are selected according to their

quality and transported to workshops by trucks where the
second stage of the production process takes place. After the
blocks are cut and treated, skilled workers carry out those tasks
which cannot be performed by machines. A final quality check
makes sure that only high quality stone tiles are stocked or
directly delivered to customers. When extraction is completed,
Il Casone closes down the quarry and restores the original
natural environment.

Bartolomei decided to go for a Volvo excavator when one
of his operators returned with positive reports after testing a
L220E Volvo wheel loader, shifting 20-ton stone blocks into
trucks. The excellent relationship they developed with
salesman Claudio Sartoni at CARMI, the Volvo Construction
Equipment dealer in Firenzuola region, was another decisive
factor in their decision to invest in Volvo machinery. “I have
also received very good after-sales support from CARMI, while
the delivery conditions and the operator training were also
good,” says Bartolomei.

“LOW FUEL CONSUMPTION, EASY
MAINTENANCE AND HUGE POWER HAVE
MADE THE MACHINE VERY POPULAR WITH
OUR OPERATORS”

TONY LAWRENCE went to France to discover how.
Photography: Julian Cornish Trestrail

MEETING THE 

CHALLENGE…

Marcello Nicolai, Claudio Sartoni, Alberto Bartolomei and Davide Tiepolo
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AS A RESULT OF THE SPECIAL

DEMANDS OF SUGAR BEET INDUSTRY’S

100-DAY CHALLENGE, MARC AND

CLAUDE TORREKENS TEND TO SEE

FEWER SALESMEN NOWADAYS.
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ome do visit their offices at Lassigny, in the Picardy
region in the north east of France, but probably more
out of a sense of obligation than expectation. They

talk up the performance of their wheel loaders, haulers and
excavators over a strong cup of coffee before heading off to
more promising business meetings – ones which are not
quite so challenging. 

If the Torrekens brothers were going to switch from Volvo
vehicles to another manufacturer, you sense they would have
done it by now. Their father started the business towards the
end of the 1950s, running Volvo tractors. Today they provide
drivers and vehicles to a variety of industries, from agriculture
to quarrying, but one thing has remained a constant – their
major vehicle supplier.

“We do look at what other companies have to offer,” says
Marc Torrekens, one of six family members on the company
payroll. “It would be stupid not to. But we are very satisfied
with what we have got.”

To have any chance of winning the Torrekens account, you
need to accept that 100-day challenge. The most important
part of their business comes between mid-September and late
December, during the sugar beet season, when their wheel
loaders work flat out at four factories in the region.

Upon arrival, the beet is built up into mounds, then loaded
into lorries which take the beet into the factory. The beet is
then washed and shredded and the sugar extracted, before the
pulp residue is scooped up again by the wheel loaders on its
way to be transformed into animal feed.

The sugar beet factories work 24 hours a day, seven days a
week, during the 100-day season, which means everyone else
must too. To sell a wheel loader to Marc Torrekens, you must
convince him it has the reliability to work around the clock for
the entire period, with only the odd stop for refueling or a
change of oil. On top of that, there must be a guarantee that,
should a problem arise with the vehicle, you can provide a
technician immediately to solve it, day or night, rain or shine.

Christian Baudry, managing director at S.N Sodimat, a
Volvo dealership based in Soissons, has been meeting that
challenge for years. “They need 24-hour a day technical back-
up, so our after-sales support is a major priority,” he says. “The
sugar beet season is a tough time for all of us. You live with
your mobile phone in your hand, just waiting for a call. None
of our technicians get to take their holidays during the period.”

Sodimat, Baudry explains, is the oldest Volvo dealer in
France and at the top of the list in the country in terms of
business volumes. What also makes it different is that it has a
diverse set of clients, less than half of whom are involved in

major construction projects. The others work in the cereal,
wine, chemical and fertilizer industries – as well, of course, as
with sugar beet.

Because of that, Sodimat, using subcontractors, has had to
modify some of its Volvo vehicle attachments to suit particular
needs. Torrekens wheel loaders, for instance, have special seven-
and-a-half cubic meter buckets which can hold more beet and
be lifted higher than usual so as to load up high-sided trucks.
Another of the company’s vehicles, an L220E working at a
sugar beet plant in Origny Sainte-Benoite, is equipped with an
extended front ‘blade’ used to pile the beet into massive
mounds without crushing them.

Baudry joined the company in 1988 but has worked with
Volvo since 1976. “If you like your work and your product, you
tend to stay put,” he says. “Most of our staff have been with us
for years.” He is based at Sodimat’s main offices at Soissons,
around 70km north east of Paris, but is also responsible for two
satellite operations, created to make sure the company’s
technicians and salesmen can get to clients as quickly as
possible across the region. He manages just over 50 staff. There
is also another Sodimat operation near Lille.

Felix Lopez is the company’s technical inspector and in
charge of Sodimat’s all-important technicians. “We all work
hard during the sugar beet season but the technicians have it

THE SUGAR BEET FACTORIES WORK
24 HOURS A DAY, SEVEN DAYS A WEEK,
DURING THE 100-DAY SEASON, WHICH
MEANS EVERYONE ELSE MUST TOO

S



the toughest of all,” he says. “They are the ones who get the
emergency call in the middle of the night and they are the
ones who have to put things right.

“The demands on the vehicles are enormous but they are
designed to cope. Normally you would expect to run a wheel
loader for around 2,000 hours in a year. In this industry, they
do that in 100 days. It’s like compressing a whole year into just
over three months.

“The problem we fear most is if the vehicle’s transmission
or gear box fails – that can take a couple of days to sort out, so
then we offer to provide our clients with a back-up vehicle
immediately. The factories have got to keep working – they
process up to 20,000 tonnes of beet a day and if they have to
close down it can cost millions of Euros per day. We’re like
doctors on call – or vets, rather, since the vehicles can’t tell us
where it hurts.

“Fortunately, it’s been a good season. There hasn’t been a
single problem with any of the Torrekens vehicles. So Marc
and I have not seen too much of each other. That’s how we
both like it.”

“NORMALLY YOU WOULD EXPECT TO RUN
A WHEEL LOADER FOR AROUND 2,000
HOURS IN A YEAR. IN THIS INDUSTRY,
THEY DO THAT IN 100 DAYS”
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GLOBETROTTING
VOLVO SPIRIT’S EDITOR looks at South Korean city of Seoul

Jean Paul & Marc Torrekens
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THE
SLOPES

percent saving in fuel over other brands in comparable size
and class categories. During the recent worldwide surge in
petrol prices, those savings have been crucial for the business.
“Fuel efficiency is the number one factor facing this industry
right now,” Yum adds. “Volvo has made a big difference – they
save us money and make our business better.”

Cleanliness is also a major issue in Jamsil, a bustling
residential and commercial neighborhood in southwest Seoul
closer to where the Olympics were staged. Small apartment
towers dating to the 1970s are currently being replaced by
more stylish 60-story blocks with stunning riverside and
mountain views. In a city that prides itself upon its orderly
appearance, it is perhaps not surprising to discover that the
building sites are remarkably tidy, with teams of men busily
hosing the area to stop the dust spreading into the surrounding
area.

In a densely populated upmarket residential area like
Jamsil, noise pollution from the site could be a problem,
especially as there are two excavators in constant operation
from early morning to nightfall. Kim Jong Do, the owner of
Daesung-Kungi Construction Equipment, says that his four
EC360B LC excavators have been the answer to the potential
difficulty. “Noise with these is never a problem,” say Kim.
“They are so quiet I can keep them running all day, even in the
early morning or evening.”

Kim, who has been in the excavation business for 20 years
having started as an equipment operator, says he tested other
machines, but chose the EC360 not only because of its fuel
efficiency and quiet operation, but also because of its power,
ease of handling and quick speed. One machine typically fills
300 trucks per day with about 25 tons of earth in all, and Kim
runs the machines for at least 12 hours at a stretch.

SURFING

By NIALL EDWORTHY

“THE OWNER HAS A STRONG PREFERENCE
FOR VOLVO AND FUEL EFFICIENCY IS THE
NUMBER ONE REASON”
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o one can say with exact accuracy when the history 
of snowboarding began but its ‘invention’ is often
accredited to a man called M.J. ‘Jack’ Burchett, who

cut out a plank of plywood, bound his feet to it with some
clothesline and steered it down the slope using horse reins.
That was said to be in 1929, but it was not until the 1960s
that a number of inventors and designers began to seriously
explore the idea of surfing on snow. On Christmas Day in
1965 a chemical gas engineer from Michigan called
Sherman Poppen strapped together two cheap kids’ skis
bought from his local corner shop, tied a rope to its nose
and handed the contraption to his daughter. His wife
christened it ‘The Snurfer’ and thus the forerunner of the
modern snowboard was born. The Poppens licensed their
invention to a manufacturer and just over a year later half a
million ‘Snurfers’ had been sold across the United States.

The Snurfer was regarded as no more than a children’s toy
but two men saw the potential for developing snowboarding as
an activity or sport for adults. Jake Burton was one of these
pioneers and the other was Dimitrije Milovich, who was so
inspired by his experience on his college cafeteria tray that he
began designing boards (based on surfboards) and started a
new company called ‘Winterstick.’ In 1982 the first National
Snowboard race was held in Suicide Six, outside Woodstock in
the state of Vermont. The course involved a ‘kamikaze’ run
down an alarmingly steep, icy slope and the aim of the race
was not so much to win it as survive it. Meanwhile, a
Frenchman called Régis Rolland, a former member of the
national skiing team, triggered an avalanche of interest in the
new sport across Europe with a short film called ‘Apocalypse
Snow’ in which he is seen being chased through the Alps by a
gang of vicious mono-skiers.

In 1994 the sport was recognized by the International
Olympic Committee it made its first appearance in the Winter
Games four years later in Nagano. The sport grew rapidly
thanks to its exposure in Japan with an estimated 1.5 million
new snowboarders in America alone emerging in the two years
that followed the Games.

There are a number of different forms of snow-boarding,
each with their own rules, skills and zany terminology, which
can be a little baffling to newcomers – jibbing, bonking,
grinding, pressing, spinning, flipping, and grabbing are just
some of the names of the maneuvers. There are four main
snowboarding disciplines with each demanding a slightly
different snowboard design: free riding, freestyle, Alpine 
and backcountry.

Free riding, also known as all-mountain snowboarding, is an
all-round style that involves exploring the natural terrain of the
mountain without racing or attempting any elaborate technical

tricks, although there are a few jumps and basic aerial
maneuvers that need to be mastered. Free riding is often
likened to surfing and is generally regarded as the most suitable
style for beginners.

Freestyle, meanwhile, is considered to be the most dramatic
and wild style of snowboarding, popular with ‘adrenalin
junkies’ and extreme sports enthusiasts, and involving the
performance of spectacular tricks both on the ground and in
the air.

Freestyle has a great deal in common with skateboarding
and many ski resorts feature terrain parks, resembling inner-city
skateboard areas.

Alpine snowboarding, or ‘carving’ as it is also known, is all
about speed and power and involves making sharp turns during
a rapid descent down the full length of a mountain. Although
it bears a close resemblance to traditional downhill skiing it is
not recommended as suitable for beginners.

Backcountry snowboarding, or ‘off-piste’ boarding, is even
more hazardous and is only practiced by the most advanced
enthusiasts. Trees, boulders, cliffs, crevasses and avalanches are
the main hazards facing the backcountry snowboarder, who
needs to be extremely fit, highly skilled and well-equipped to
enjoy what many consider to be the purest and most thrilling
form of the sport. Safety is paramount in these conditions
especially after a fresh dump of powdery snow, which makes
the slopes extremely unstable. Backcountry boarders are
advised to carry avalanche equipment including a probe, a
beacon and a shovel, and never to set out alone.

IN 1994, SNOWBOARDING WAS
RECOGNIZED BY THE INTERNATIONAL
OLYMPIC COMMITTEE. IT MADE ITS FIRST
APPEARANCE IN THE WINTER GAMES
FOUR YEARS LATER

SNOWBOARDING HAS COME A VERY

LONG WAY SINCE THE WINTER’S DAY IN

THE LATE 1960S WHEN AN AMERICAN

MAN TOOK A CAFETERIA TRAY, HEADED

INTO THE SNOWY HILLS NEAR HIS

HOME AND PROCEEDED TO HURL

HIMSELF HEADLONG DOWN THE

SLOPES LIKE A SURFER INTO THE

WAVES. TWENTY-FIVE YEARS LATER, 

A SOPHISTICATED VARIATION OF THIS

TRAY-SURFING WAS DECLARED AN

OLYMPIC SPORT AND A NEW MULTI-

MILLION DOLLAR LEISURE ACTIVITY 

WAS BORN. 

N
Sebastian Kjellstrom at the Stryn summerski resort in

Norway and a Volvo L70D used for clearing snow and in

this instance also as an obstacle for an impressive jump! 

Photo by Espen Lystad
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SOME OF THE WORLD’S BIGGEST CONSTRUCTION

CONTRACTORS OPERATE ON THE HIGH PLAINS

AROUND DALLAS-FORT WORTH. THEIR HIGH-RISE

BUILDINGS, SIX-LANE CONCRETE RIBBONS AND

SOARING BRIDGES ONLY GET BUILT IF THERE IS A

RELIABLE SUPPLY OF CONCRETE, ROCK AND SAND.

FILLING THAT NEED IS A LONGSTANDING PASSION

FOR JOHN VICTOR LATTIMORE JR. AND HIS FAMILY-

RUN MATERIALS COMPANY.

Supply
and
Demand 
on the
Texas
Plains
By JOE HANNEMAN.
Pictures Chris Duzynski

self-described “road hand” who
grew up watching his grand-
father and father work in

highway construction, Lattimore is as
much at home in the seat of an
articulated hauler as he is behind his
president’s desk at Lattimore Materials
Company. He knows construction
equipment. His company’s growing
fleet of Volvo machines from ROMCO
Equipment Company helps supply a
sophisticated network that brings
ready-mixed concrete and aggregates
to a large part of Texas and Oklahoma.

“Customers know us for delivering
consistently high-quality concrete and
materials, on time,” Lattimore says. “We
do that every day with great people,
teamwork and smart investment in

equipment. Volvo loaders and
articulated haulers get it done for us.
Volvo has done the job we needed
and given us value.”

Lattimore Materials is one of the
few privately held ready-mixed
concrete operations in the industry.
Founded in 1961 by Vic Lattimore’s
father, John Victor Lattimore Sr.,
LMC has been on an impressive
growth curve over the past decade.

Its Volvo fleet includes 13 Volvo
A40 articulated haulers, 22 wheel
loaders: 13 L120s, seven L180s, one
L220E and one L330E.

Lattimore recalls his first
encounter with Volvo equipment, and
how the machines made a lasting
impression. It was on a muddy job
site, and even some of the empty
articulated haulers were getting

bogged down. “The fully loaded Volvo
40-ton haulers went right around the
stuck empty competitor’s trucks,” he said.

Lattimore supplied concrete on some
of the biggest jobs in recent Texas history.
When retailing giant J.C. Penney built its
1,900,000ft2 (176,500m2) headquarters in
Plano, Texas, Lattimore Materials supplied
111,000yd3 (84,870m3) of concrete for
the project. When Fidelity Investments
built its 300-acre (1,214km2) campus in
Westlake, Texas, LMC supplied 80,000yd3

(61,000m3) of ready-mixed concrete.
Lattimore was also the concrete supplier
for the 1.5-mile (2.4km) main track at
Texas Motor Speedway, with 110,000yd3

(84,000m3) of ready mix delivered. The
company also produces concrete for
thousands of residential and commercial
building pads and structures every year.

At LMC’s rail distribution center in
Melissa, Texas, a Volvo L180E wheel
loader helps move more than 3,000 tons
of material each day. Equipped with a
6.3yd (5.76m) general-purpose bucket,
the L180E feeds two hoppers that supply

silos in the ready-mixed plant with sand
and 1-inch (25mm) rock from nearby
stockpiles.

Paul Rouse, vice president of concrete
operations for Lattimore Materials, said
the mere makeup of the company’s wheel
loader fleet speaks to the confidence
LMC has in Volvo equipment. “Ninety-
five percent of our loaders are Volvo
loaders,” Rouse said. “They really work
well for us.”

At its heart, Lattimore Materials is a
mining company. It blasts and excavates
its own raw materials at quarries and sand
mines in north Texas and southern
Oklahoma.

At the sand plant in Ambrose, Texas,
Volvo articulated haulers haul the lion’s
share of sand from the mining area to a
processing plant a mile (1.6km) across
the site.

With temperatures routinely above
100°F (38°C), this work site can be

A
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After a lifetime monitoring the
movements of markets, competitors
and products, Uwe Tams has a
unique perspective on the issue of
globalization. BRIAN O’SULLIVAN
met him on the eve of his retirement.
Photography by Julian Cornish Trestrail 

LENS
LIFE THROUGH A

VIC LATTIMORE MAKES HIS OWN
EQUIPMENT PURCHASE DECISIONS, BASED
AS MUCH ON TAKING CARE OF EMPLOYEES
AS ON ANYTHING ELSE

brutal. Soil with the consistency of
talcum powder covers the site, and even
walking through it kicks up incredible
clouds of dust.

Once the A40s dump the sand into
the hopper, a Volvo L180C cleans up,
pushing all of the sand down into the
hopper, where it is fed to a conveyor
belt.

At Lattimore’s limestone quarry near
Bridgeport, Texas, a Volvo L220E wheel
loader is used to move stockpiled rock
into crushers for processing. The
Bridgeport facility is a network of
crushers interconnected by conveyors.

In often-muddy conditions, the
loader’s firm footing helps it attack the
pile and pull out with full buckets. With
outstanding power, the loader climbs a
nearby ramp to load the secondary
hopper.

One of Lattimore Materials
advantages as a privately held company
is the hands-on leadership of its
president. Vic Lattimore makes his own
equipment purchase decisions, based as
much on taking care of employees as
anything else. LMC was one of the first
in the industry to specify automatic
transmissions on its fleet of cement
mixer trucks — a premium that pays off
long-term dividends in operator
recruitment, retention and productivity.

“He likes to be very hands on,” said
Connie Boucher, vice president of
corporate development at Lattimore
Properties, LMC’s sister company. “It
allows for more control, and the kind of
long-term vision that has served the
company so well.”

Tom Denton, who has called on
Lattimore for over 15 years said he and
ROMCO have earned their trust

through the performance of the
equipment and support from the
dealership. “I consider it quite an honor
to be an equipment salesman he’ll let
into his office,” Denton said.

Lattimore says he puts Volvo
machines on his job sites because “they
stay on the job” and have earned respect
from LMC’s competitors. ROMCO, he
said, provides outstanding support. “We
have had many years of working with
ROMCO,” Lattimore said. “They are one
of the best equipment houses.”

As for his future with the Volvo
brand, Lattimore said, “the best
assessment is they are machines we keep
going back to buy.”

John Victor Lattimore Jr.
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lobalization is a term that is
much used – and equally
misunderstood. The New York

Times has defined it as: ‘the
integration of markets, nations and
technologies in a way that enables
individuals, corporations and nations
to go further, faster, deeper and
cheaper’. But it is not a new
development. Even in the 1800s
statesmen such as Alexis de
Tocqueville were saying: ‘It is
impossible for men to remain
strangers to one another, or to be

ignorant of the events which are
taking place in any corner of the
world’. 

“We can’t build walls around
ourselves to protect against events
happening in the world,” says Uwe. “If
you throw a stone into water the ripples
spread out to all edges.” A good
example of this is the Asian Crisis of
1997 – it was only the economies of a
small part of the world that were
directly affected, but the impact had
reverberations in South America, Russia
and ultimately in North America and
Europe. “If one area catches a cold – we
all sneeze!” laughs Uwe.

Volvo CE has embraced the concept
of globalization warmly, establishing
research and development, production,
marketing and distribution facilities
worldwide. But it hasn’t done it on its
own: it has needed the ability to create
global supply chains, the allowance to
trade where it wants, invest where it
wants and be allowed to travel there to
make it possible. But this freedom to
trade is only half of what Globalization
means – the other is identity.

“It’s not a contradiction to be a
Swedish company, a European company
and a Global company – all at the same
time,” believes Uwe. “You lose nothing

by going beyond your natural identity: it
makes us richer to embrace cultures
other than our own. Unity doesn’t mean
uniformity – but diversity. You can be
different and still be united. The earth is
but one country and mankind its
citizens.”

Globalization is not just the
plaything of large corporations – the
development in foreign holidays in
recent decades and the number of
people buying and selling online 
(e.g. eBay) across the world has grown
enormously. And while the process may
be unstoppable, Globalization does need
to be managed: commerce has stretched
ahead of the political and social
framework, leading to trade barriers,
unjust subsidies – and fear.
“Globalization doesn’t have to be bad,”
says Uwe. “But a lot of issues do need to
be dealt with at a worldwide level, such
as global warming, nuclear weapons,
terrorism, drugs and organized crime.”

The process of Globalization should
be an instrument of opportunity and
inclusion – not fear and insecurity. The
tools – especially in the construction
industry – are available to help less
developed countries provide clean
drinking water, irrigation and basic
infrastructure. “The reaction to the
South East Asian Tsunami disaster of

December 2004 showed that the world
could act as a single community – and
this will become more common,”
believes Uwe.

Although the process has always
been moving in the direction of
Globalization, the rate of change is

increasing rapidly. Only during the last
200 years of roughly 10,000 years of
civilization, has mankind progressed
from moving at 16 km/h (10 mph) by
horse and cart to 241,000 km/h
(150,000 mph) in space travel. Similar
changes are happening in communica-
tions, meaning that almost anyone
anywhere is contactable at any time.
“But we must remember that
globalization is not just about speed and
technology – or even trade,” warns Uwe.
“We need to remember the human
element. Values are terribly important –
we need to be socially responsible,
working for the common good as much
as for shareholders. We have to believe
we can all make a difference – and
change the world for the better.”

With children working in the UK
and the US, Uwe’s love of experiencing
new cultures has spread to his family.
But before he and wife Angelika close
the door on this period of their lives, he
has some parting advice. “Globalization
is an emotive and badly understood
issue today,” he believes. “But our
grandchildren will look back and
wonder why we were so reluctant to
embrace it. The genie of Globalization
will not go back into the bottle – it is
not just a temporary phase, it is here to
stay, whether we like it or not. At some
stage we will all have to accept that –
and jump on board!”

“THE PROCESS OF
GLOBALIZATION SHOULD
BE AN INSTRUMENT OF
OPPORTUNITY AND
INCLUSION – NOT FEAR
AND INSECURITY”

AFTER A CAREER SPANNING 47 YEARS, UWE TAMS, VOLVO CE’S OUTGOING VICE

PRESIDENT OF MARKET PLANNING AND RESEARCH, HAS HAD A LONG TIME TO

CHART NOT JUST THE DEVELOPMENTS IN THE COMPANY, BUT ALSO THOSE OF ITS

COMPETITORS AND THE WORLD AROUND HIM. HE HAS FOR THE LAST 20 YEARS

BEEN VOLVO’S MAN WITH THE HELICOPTER VIEW OF OUR EVER CHANGING

WORLD. BUT BEFORE RETIRING TO CYCLE AROUND THE BEAUTIFUL COUNTRYSIDE

OF HIS NATIVE HAMBURG, UWE DECIDED TO DELIVER A LECTURE ON HIS

PERSONAL VIEW OF WORLD DEVELOPMENT. “I HAVE ALWAYS BEEN FASCINATED BY

THE PHENOMENON THAT IS GLOBALIZATION,” HE SAYS. “I GREW UP ON A SMALL

FARM WITH NO RUNNING WATER, ELECTRICITY, PHONE OR TV. BUT I DREAMED

THAT ONE DAY I WOULD KNOW OF, AND INTERACT WITH, PEOPLES FROM ALL

AROUND THE WORLD.”

G
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BILBAO, THE LARGEST AND MOST IMPORTANT CITY IN THE NORTHERN SPANISH

REGION OF VIZCAYA HAS BEEN TRANSFORMED FROM A TIRED AREA WITH

DECLINING HEAVY INDUSTRIES INTO A VIBRANT METROPOLIS FILLED WITH ART,

TECHNOLOGY AND ARCHITECTURAL ICONS – NONE MORE OUTSTANDING THAN

THE QUITE FABULOUS GUGGENHEIM MUSEUM OF MODERN ART. THE

TRANSFORMATION OF THE CITY CENTER HAS HAPPENED IN A SINGLE DECADE

AND THE NEXT 10 YEARS WILL BE DEVOTED TO IMPROVING THE CITY’S

TRANSPORT LINKS. THIS IS A JOB MADE MORE DIFFICULT BY THE FACT THAT

BILBAO IS SURROUNDED BY MOUNTAINS – MEANING TUNNELS WILL BE NEEDED.

LOTS OF THEM.

BRIAN O’SULLIVAN reports from Spain

eotunel has taken a large share of the contracts. The
company has been set up by a team of tunnelling
experts – who in turn have hired 35 of the best

engineers, electricians, operators and mechanics they have
come to know in their many years of tunnelling. Antonio
Bonaechea is the director of production and the company
has already won 10km (6mi) of tunnel contracts – with the
very real possibility of a further 20km (12mi) to be added
later in 2006. 

To meet this vast workload, the fledgling company has
invested over €15 million in buying new equipment from
leading brands. Most of the budget for Volvo equipment was
spent on four articulated haulers. This is unusual enough as the
current trend in tunnelling is to outsource the load and carry
function, but this purchase was rarer still as the company
bought A25D 4X4 haulers – a four (rather than six) wheel

model that was almost unheard of in Europe. Antonio explains
his reasoning: “It’s quite simple,” he says. “We wanted haulers
that were strong enough to carry the load but short enough so
that they could turn in tunnels – as having to reverse for
hundreds of metres is difficult and inefficient.”

The four A25D 4X4 haulers, supplied by local Volvo
dealer Lejarza SA, were designed as multi purpose vehicles
that would be strong, durable and – thanks to its all wheel
drive – have a ‘go anywhere’ ability that would make rigid
haulers and highway tipper trucks redundant in small quarry
applications. “There are some occasions when you don’t need
six wheels to carry the load,” says Volvo product specialist
Bengt Morén. “On firm, even haul roads like in gravel and sand
quarries it’s not necessary to have low ground pressure – but
what they do need is a short vehicle that can turn easily and
still have the power to back up and stock pile.”

G

Getting through Bilbao
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Although the 4X4 has long been popular in Asia, it has
remained a niche product in Europe – until discovered by
tunnel contractors, for whom the ability to turn in small spaces
and still carry heavy loads proved a double bonus. Sales of this
product are rising as fast as the news spreads among tunnellers
like Geotunel.

The A25D 4X4 is exactly the same as the six wheel model
from the front up to the steering joint behind the operator’s
cab. It is then married to a shortened frame and a bigger, non-
bogie rear axle sourced from the A35D six wheel hauler. It
retains the all-wheel-drive and diff locks of its six wheel cousin
but the dump body is different, shorter and wider, being more
similar to those found on rigid haulers. Geotunel specified its
haulers with extension panels that increases load volume by
0.5 m3 (0.65yd3). Load capacity is the same as the six wheel
variant at 24 tonnes.

The benefits of the four wheel hauler don’t stop at being
able to turn in tight areas; there is also reduced tyre wear, as
there is no dragging and scrubbing of the rear tyres like on a
six wheel model. There is also less stress on the driveline as the

torque build up is reduced – resulting in lower fuel
consumption, mechanical wear and again, reduced tyre strain.

Only a small amount of explosive could be used to
construct the tunnels because there is a water source flowing
above the tunnel that couldn’t be disturbed. “When you have
two tunnels to work on, it’s more efficient as the haulers can
work on one tunnel while drilling and blasting occurs on the
other,” says Antonio. “Here a combination of a single tunnel
and blast restrictions mean that our haulers are having an easy
introduction to tunnelling. But things are going to get a lot
harder for them.”

Despite the blast restrictions, the excavation, rock bolting
and concrete cover work was due for completion in only three
months, with the road opening to drivers towards the end of
2006. Whatever problems lay ahead, Volvo technology is
certainly helping get through Bilbao.

ALTHOUGH THE 4X4 HAS LONG BEEN
POPULAR IN ASIA, IT HAS REMAINED
A NICHE PRODUCT IN EUROPE – UNTIL
DISCOVERED BY TUNNEL CONTRACTORS,
FOR WHOM THE ABILITY TO TURN IN SMALL
SPACES AND STILL CARRY HEAVY LOADS
PROVED A DOUBLE BONUS

The Volvo Spirit
Operator of the Year
Volvo Spirit’s Editor met the winners when
she accompanied them to Spain for the start
of the Volvo Ocean RaceIñaqui Sánchez and Antonio Bonaechea
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arrisue Strandberg from Minneapolis in the United
States and Philippe Lhours from Britanny in France
parted company with their Volvo machines for four

days to join the festivities as the world’s most grueling
yacht race finally got underway on November 12th 2005.
(Unfortunately the other winner Marcel Malohing of
Indonesia was unable to attend owing to commitments at
work). After several guided tours of places of interest in the
region, including a day excursion to the stunning Galician
capital of Santiago de Compostela, the prize winners
boarded a giant catamaran and headed out into the harbour
with hundreds of other boats to witness the start of the race
from close range. It was a highly enjoyable visit for all
involved and despite the language barrier, Carrisue and
Philippe — perhaps bonded by their long careers as
operators — got on so well that some even mistook them
for newlyweds!

Carrisue Strandberg’s slender elegance and easy-going
manner bely her exceptional determination and rare mental
and physical strength. This is not a woman to shy away from a
challenge or shun hard work. On the contrary, Carrisue has
shown incredible perseverance in a traditionally male-
dominated world to work her way up from the bottom of the
construction industry to become an expert machine operator.
When an employer finally handed her a shovel and set her to
work, he did so in the hope that she would stop asking for a
job on the machines. But she never did — instead, she worked
as hard as she could and spent her lunch breaks replacing
colleagues on their equipment, learning to operate various
types of machines. In short she proved she could do her job as
well as anyone else.

Carrisue has worked as an operator of heavy equipment for
more than two decades, but has been using only Volvo

articulated haulers for the past 14 years. Today she works with
DLR, a large contractor based in Minnesota who first
purchased Volvo equipment last year. She works 12-hour days,
seven days a week for the nine months that the construction
season lasts in Minnesota. “As soon as I worked with Volvo, I
never went back to another brand,” she says. “I would rather
run a 10 year-old Volvo than a brand new Cat! In fact, I have
turned down jobs because the contractors didn’t run Volvo!”

She finds Volvo articulated haulers safe and comfortable,
adding: “I was run over by an 18-wheeler in 1997 and I had a
lot of broken bones in my body. Believe me, I know what
comfort means in a cab! After my accident I was told I would
never walk again. It took a lot of work and suffering to get
back on my feet and then to learn to walk without a limp.
But I did it.”

VIGO IS THE MOST DENSELY

POPULATED CITY IN THE PROVINCE OF

GALICIA AND IT FOUND ITSELF FULL TO

BURSTING POINT AT THE START OF

NOVEMBER AS CROWDS POURED IN

FROM AROUND THE WORLD TO

WITNESS THE START OF THE VOLVO

OCEAN RACE. AMONG THE THOUSANDS

OF SPECTATORS LINING THE SHORES

AND BOARDING BOATS TO JOIN THE

HUGE SEND-OFF FLOTILLA WAS A

SMALL PARTY OF PEOPLE BROUGHT

TOGETHER BY THIS MAGAZINE. TWO OF

THE THREE WINNERS OF OUR GLOBAL

OPERATOR OF THE YEAR COMPETITION,

ACCOMPANIED BY THEIR PARTNERS

AND THEIR VOLVO DEALERS, FLEW IN

TO ENJOY A VISIT TO THIS BEAUTIFUL

REGION OF NORTHERN SPAIN.

C

The winners: Philippe Lhours & Carrisue Strandberg

IT WAS A HIGHLY ENJOYABLE VISIT FOR ALL
INVOLVED AND DESPITE THE LANGUAGE
BARRIER, CARRISUE AND PHILIPPE GOT ON
SO WELL – PERHAPS BONDED BY THEIR
LONG CAREERS AS OPERATORS – THAT SOME
EVEN MISTOOK THEM FOR NEWLYWEDS!



Tommi Mäkinen has spent a lifetime
sitting at the wheel of various machines.
As a young boy growing up on his
father’s farm in central Finland he
learned to master a tractor so well that
he went on to win the national
ploughing championships in 1982 and
1985. It was the first taste of success for
a man who would go on to become
arguably the greatest rally car driver of
all time.

Finland has a long and illustrious
history in rally driving and Mäkinen
took to the country’s unmade roads and
forests with relish, competing in his first
event in 1985 and winning the Finnish
Junior title the following year.
Throughout his career, Mäkinen saved

many of his best performances for
homeland and it was appropriate that
his first world championship rally was
the 1,000 Lakes in Finland event in
1987.

Mäkinen personified the ‘maximum
attack’ approach synonymous with
Finnish rally driving and after teaming
up with veteran co-driver Seppo
Harjanne in 1990 his career soon began
to accelerate. His first world
championship win came when he took
the 1,000 Lakes rally in 1994 – a race
he went on to win for the next four
years. In 1996 Mäkinen won the world
championship for the first time and
then retained his title in the three years
that followed, making him the only
driver in history to have won more than
two consecutive world titles. Only his
compatriot Juha Kankkunen, who raced
in the Eighties and Nineties, can match
Mäkinen’s total of four championship
triumphs.

Mäkinen remains a hero in Finland
and in September he once again found
himself the center of attention when he
made an appearance at Maxpo, a bi-
annual construction equipment trade
fair that takes place in Sipoo, near
Helsinki. Mäkinen was there to buy a
Volvo EC180 excavator which he
intends to use back on his farm in the
village of Puuppola where he grew up.
The EC180 will be used for ditch-
digging and general farm work but also
to help maintain the small rally
racetrack that Mäkinen has created on
his land.

MÄKINEN CHAMPIONS
THE VOLVO EXCAVATOR
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Philippe Lhours, meanwhile, is a quiet, down-to-earth type
of character, who does not waste his words, but he is also
extremely passionate and takes his work very seriously. When
questioned about his work as an operator for compost mixing
company Terreaux Armoricains, he went into great detail to
explain the different types of compost and how the ingredients
must be carefully selected and mixed for different applications.

Philippe, who has worked as a wheel loader operator at
Terreaux Armoricains for 21 years, has recently been operating
a Volvo L60E model. “It’s twice as quick as the previous one
and it’s much more comfortable,” says Philippe, who insists on
doing all the maintenance on the machine himself.

Philippe is a loyal character who commits himself 100% to
whatever he does and his dedication is clearly appreciated by
his employers who nominated him for the Operator of the
Year prize. “They asked whether I would mind if they put my
name forward, but never in a million years did I think I would
win,” he adds.

Mr & Mrs Gerard Mailly Philippe Lhours , Volvo CE President & CEO Tony Helsham & Carrisue Strandberg

Philippe Lhours, Volvo Spirit Editor Beatrice Cardon, Mr & Mrs Randy Schauer

Carrisue Strandberg & her husband

Tommi Mäkinen is the proud owner of a new Volvo EC180 excavator which he

bought from Oy Rolac AB, the Volvo CE dealer in Finland. In the picture, he stands

next to Carl Slotte, Managing Director of Oy Rolac and Chris Rees, Head of Volvo

Construction Equipment’s European Region.



In a fast growing construction business, planning, logistics, suppliers…

all play a part in building success. With the new Volvo FM we have a driveline,

chassis and cab that provide the complete professional tool to help your

business improve its total performance. Whatever it takes to finish the job, Volvo will deliver what

you need, including reliability, durability and all round safety. To make things more efficient the

new Volvo FM is now available with the industry leading I-Shift gear changing system,

the proven way to improve truck and driver performance. And alongside that is a

Dealer Network whose total commitment is a concrete guarantee that you get the

support you need – there is no better way of building success for your customers.

BUILDING SUCCESS

www.volvotrucks.com

VOLVO TRUCKS. DRIVING PROGRESS

TRUCKS AFTERSALES FINANCE TRANSPORT MANAGEMENT

The overall theme of the Volvo exhibit is

‘More Care. Built In’ and no clearer is

that demonstrated than in the

emphasis that’s being placed on safety.

An exclusive Volvo hard hat, painted in

Volvo’s trademark blue and with the

Volvo logo on the front will be introduced

at Intermat. This hard hat initiative is part

of the wider Safety Challenge 2006, whose aim is to

reduce construction equipment related illness and

accidents.

Innovation is another key element of the Volvo show,

with the remote monitoring of equipment possible via

the new CareTrack system. Volvo CE’s designers have

also been given the task of imagining how wheel

loaders, backhoe loaders and skid

steers might look in the future –

the results give a fascinating

glimpse into the future.

We invite you to INTERMAT!

From 24 to 29 April

Paris Nord – Villepinte – France

Get your FREE 
entrance badge at
www.intermat.fr

indicating code 
MA INT0632OP

We look forward to meeting you at 
INTERMAT, from 24 to 29 April 2006
Paris Nord – Villepinte – France

INTERMAT, un salon organisé
par le Réseau Exposium

INTERMAT
, un sal

on organ
isé

par le Rése
au Expos

ium

Meet us 
at Intermat : 

Hall 6
Stands D 051 

and G 051

The key global event 

of 2006 for the

construction industry

Split into types of use, such as general construction, demolition, quarrying

etc., over 45 machines will be on show covering the extensive Volvo CE range

of excavators, wheel loaders, articulated haulers, motor graders, backhoe

loaders and the wide compact equipment range. 

INTERMAT
1 rue de Parc - 92593 Levallois-Perret Cedex - France
E-mail: intermat@intermat.fr - Web: www.intermat.fr




